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MARKET VALUE

In understanding the market
value of your property, we

They are:

must deal with some key fac- AOoriginal pric
tors over which we have no ANeeded procee
control. you want or need from the
sale
ASpeCifiC PhySiAOpinions of 0
Your Property
ALocation - .
AAge of House In d_etermlnl_ng price, t_here are
RBEfe of house basm_appralsal gwdellnes that
AFl oor plan an ( Fannie Mae, Fre.ddle Mac, HUD,
style and the VA require from
AMar ket Condij t iappraisers, including:
Ac:ffri]n;n((:einrge storate ‘AThe compar a.b I
ABuyer demand che}ted W|_th|n a mile radius in a
APrices aod rec (S|mllar nelghborhood,
properties - prefe_ra_lb_ly in the same
Astate of t he tSUbd'V's'On'
ASeasonal demal
ACompetition AThe true comp
AThe number of aproperty that has sold. T_he_
properties for sale sale should have closed within
APrices, terms ‘thepastthreetofourmonths. i
S?g/:;{;lile(;ondltlon of those AThe comparabl

within 400-square feet of living

area to your home. Only square

footage of finished living area

(heated and cooled areas) is
(used.

Accordingly, there are three
factors which
bearing on the market value of
your home. A Adjustments
garage/carports, patios, pools,

basements, seller concessions.
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EQUAL HOUSING
OPPORTUNITY

By: Serena Billmayer
CREA Broker Associate

e
d

t¢

A Age or condition
ei comparables can also make a
difference.

A property attracts the most
excitement and interest from
the real estate community and
potential buyers when it is first
listed; therefore, it is important
your home is priced right from
the outset.

a

By placing your property on the
market at a realistic price and
terms from the very beginning,
you maximize your opportunity
of reaching the most qualified
buyers and obtaining top dollar.

e

a By Serena Billmayer
CREA Broker Associate
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UP, AND AWAY!

Jr,

As a result of the Denver Market strength, prices

are moving up! The time to buy is NOW!

Median sold price = $220k up from $210k last month

Average Sold price= $262k up from 254k last month

As a result of high - end homes listing but not
selling, the average price was $538k up from $532k
last month.

Realtytimes.com
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mont h. 0 The Pend reducing inventory close to

Sales Index in the Northeast price stabilization

jumped 8.2 percent to 85.3 in points.oMcMillan sai
August and is 12.0 percent number of homebuyers already

higher than in the pipeline could be let

August 2008. In the Midwest down because of the tight

the index rose 3.1 percent to deadl ine. AWe know t
90.8 in August and is 7.6 per- pent-up demand because sales

cent above a year ago. are below normal levels for the

In the South, pending home size of our population. The
sales increased 0.8 percent to faster we absorb excess

. an index of 104.6 and is 8.2 inventory, the soone
_Pending home sales have percent above August 2008. In  the corner on home prices,
increased for seven straight the West the index surged 16.0  prevent additional families from
mo_nths, the I_ongest in the percent to 130.5 and is 22.3 becoming upside-down in their
series of the index which began  ecent above a year ago. Yun ~ mortgages, and give Wall
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|r}dlcatqr based on contracts being cancelled? Without economy through related goods

signed in August, rose 6.4 hi storic pr eced andservices, so the benefits of

ifPot en ttima | gfe;‘:?egtiLOJllj?j'ir‘:[jog fzriading challenging to extendingandexpandingthe o

noted that the data sample tax credit far outweigh the
buyers must make a &igﬁﬂtﬁgg\gzﬁugum 2008 coverage for pending sales is costs.oYun said the
. Je ) smaller than the measurement ~ home sales and prices depends
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. N fiThe rise in pelpgasFort Worth, said S path. It also raises a risk of a
credito i:l;vllgtt?a?éjers?giriiéectg;r;rlggt? tt:ﬁ first-time buyers need to act double-di p recession, o F
i X . now. fAPot-tmebuyessl AExt endi n and expan
Charles McMillan deals are not necessarily closing st make a contract oﬁe%ery tax credit is the bestgtlool in our P
because of long delays related 1o 544 1o have a reasonable arsenal to encourage financially

short sales, and issues regarding
complex new appt
said. fNo dotimet

chance of qualifying for the tax _ qualified buyers to stimulate the
credit, 0 he sai' economyand helpreducethe

h needs to extend and expand budget deficit.o
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WELCOME TO OUR NEW ASSOCIATES

Colorado Real Estate Associates is excited to welcome the newest
additions to our team!

Annette Anderson To Become A Member of Our Growing Team,
Broker Associate .
Letty Lamping
Deanna Gussman Broker Associate Contact Tony at
Broker Associate hri
Chris Veene 720-880-2288 or 720-933-8669

Lynne Ellerbrock Broker Associate

Broker Associate or visit us at

www.ColoradoRealEstateAssociates.com
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DENVER HOME PRICES RISE AGAIN

Denver Business Journal - by
Mark Harden

Home prices in the Denver area rose
in July for the fifth straight month, and
prices are creeping closer to where
they were a year ago, according to
Standard & Poor's closely watched
S&P/Case-Shiller Home Prices Index.

Home prices in Denver rose 1.5
percent in July from the previous
month, according to the index report,
released Tuesday. That follows a 2.5
percent month-over-month rise in
June, a 1.3 percent increase in May, a 1.5 percent rise in April and a 0.1 percent gain in
March. Those increases followed month-over-month price declines in January and
February. As for year-over-year changes, Denver home prices fell 2.9 percent in July
from the same month in 2008, down from the 3.6 percent year-over-year decline in June
and the 4.6 percent drop in May.

Denver's year-over-year decline in July was the third-smallest of any of the 20 U.S.
cities tracked by the Case-Shiller Index, bested only by Cleveland (a 1.3 percent decline
from July 2008) and Dallas (a 1.6 percent decline). All 20 cities declined to some extent.
The average year-over-year skid among the 20 cities was 13.3 percent, with Phoenix
posting the biggest decline: 28.5 percent.

As for month-over-month results, Denver's price increase was slightly smaller than the
20-city average rise of 1.6 percent. All but two cities (Las Vegas and Seattle) posted
price gains on the month, with Minneapolis on top at 4.6 percent.

"The rate of annual decline in home price values continues to decelerate and we now
seem to be witnessing some sustained monthly increases across many of the markets,"
David Blitzer, chairman of the Index Committee at Standard & Poor's, said in a
statement Tuesday. Blitzer said that while the new figures "continue to support an
indication of stabilization in national real estate values," prices may be affected by the
scheduled Dec. 1 expiration of the federal tax credit for first-time homebuyers as well as
anticipated higher national unemployment rates.

?fcme dweet %me

The index is compiled by comparing matched-price pairs for thousands of single-family
homes in each mar ket . FisBrvlacn gublishésit& Poor 6s

ToP TENO HOME SELLING MISTAKES

10. Waiting until Spring to sell 5. Skimping on marketing.
(off peak season = SERIOUS BUYERS!) (More exposure is key!)

9. Not understanding the terms of the real 4. Ignoring lowball offers
estate contract.
3. Doing it alone without researching 1st.
8. Not prepping your home for sale.
2. Over-Improving
7. Sabotaging the showing (Give Buyers Space!)
1. Over-pricing
6. Wasting time on an unqualified buyer
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http://www.bizjournals.com/search/results.html?Ntt=%22Mark%20Harden%22&Ntk=All&Ntx=mode%20matchallpartial
http://www.bizjournals.com/denver/gen/Standard_&_Poor's_10261D8C3D1B4E44ADD1110C2E77B4A5.html
http://www.bizjournals.com/denver/gen/Fiserv_Inc._B1DDB09B6F594B609D2018159DD6A4A0.html
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OUR RECOMMENDED VENDORS

Tami Schell

Capital Title
12001 N. Tejon St. Suite 122
Westminster, CO 80234

720-880-2236 Direct Capital Title

Colorado Real Estate
Associates

720-880-2311 Fax
303-550-3765 Cell
Tami@capitaltitle.us
www.capitaltitle.us

12001 N. Tejon st.
Westminster, CO

Phone: 72880-2288
Fax: 72@80-2310

Your Complete
Supplier Of
Computer Products

ENTERPRISES, nc.

SPECIALTY

Coloradorealestates

(303) 252-1997 * Fax (303) 252-1994

Specialty Enterprises, Inc. is a Value Added Reseller that provides substantial business s
tions for a variety of customers. We sell, market and represent a complete package of cor
puter supplies (hardware, software, handhelds, networking, peripherals, media, accessol
paper, memory, printer and copy supplies) .Our customers come from all different types c
businesses: High Tech, Engineering, Accounting, Health care , Graphic design , Legal, Fi
nancial institutions, Restaurants, and Government agencies (Nationally and Locally).
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Mention This Ad and Receive 15% off
ANY Service!
Min. Purchase of $90.00

Cannot Combine w/ other offers

Drywall / Paint Rep@iati ngy & Air | mpr c
Kitchen I nstall atGeoref Répdiome | mpr o\
Bat hroom I nstall aaindscRBepaigr

I nterior Design EmpeovemehimPpr ovemer
Duct Cleaning ‘“Green Enhancement s
Carpet/ Uphol ster An@l Macihndglor e!

colorado association of Home Enhancements®  Commercial " Repd
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http://www.capitaltitle.us/

